Lighting Systems Solutions Sales Leader
Business:

GE Energy, Industrial Solutions

Career Band:

Lead Professional Band

Add/Repl:

Add

Location:

São Paulo, Brazil

Essential Functions:

Provide product and application design recommendations to customers based on application analysis and design expertise.


Assist internal and external customers with product selection including configuration, compatibility, and substitutions. 


Active within the local market segments to maximize GE presence & business results. Understand industry regulations and trends. 

Influence key architects, engineers and lighting designers within the specification community to use GE products and secure specifications and sales for new construction and renovation projects. 

Able to apply dollarization principles and provide cost payback analysis to customer or commercial team based on application analysis recommendations.· Provide ongoing market feedback to specification team and Product Management to guide product development and service offerings.

Train and assist GE Rep Agents to write and hold GE Specifications.· Basic ability to read drawings, layouts, renderings, and translate application needs to enable the use of AGI32 or other design software· 

Define, assess and close growth opportunities at new and existing consultants within the key strategic market segments. · 

Drive new product commercialization & accelerate market segment penetration. · 

Other duties as assigned
Qualifications/Requirements:

BS degree in Mechanical or Electrical Engineering or Architecture from an accredited university ·

At least five years of experience in Lighting Systems Industry

Commercial experience·

Basic understanding of AutoCad and AGI32 or other lighting software·

Knowledge of Lighting Solutions products, channels, customers, terms of sale, guidelines, and general lighting industry standards.· 

Requires technical experience and aptitude to understand and respond to customer needs.·

Strong motivation / initiative, proven leadership experience, accountability for results, solid analytical and prioritization skills· 

Ability to work with cross-function teams and clearly communicates with sales team, agents and distributors.· 

Proficiency in GE-supported computer applications, operating systems, and software, MS Outlook & Excel.· 

Fluent in English and Spanish (Portuguese if in Brazil)· 
Able to travel as needed
Desired

5+ years design, engineering, sales and/or marketing experience, lighting industry knowledge, market experience, Six Sigma Green Belt· 

Ability to provide customers with a seamless transaction, exceeding their expectations with timely and accurate information.
